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WHAT YOU NEED TO KNOW

Pre-conflict, Dubai’s office sales market was experiencing strong
momentum, with capital values rising sharply since 2020.
Downtown Dubai lead this upswing, with prices reaching AED
5,130 psf in 2025. This rapid appreciation was underpinned by
a surge in high-value transactions (exceeding AED 10 million),
which nearly tripled between 2023 and 2025.

At the time of reporting, a significant wave of new office supply
was scheduled for delivery between 2026 and 2030 (24.2 million
sqft), notwithstanding any potential construction delays due to
the regional conflict. Future supply was heavily concentrated in
Dubai’s prime office districts. The DIFC alone had a substantial
pipeline of 7.7 million sqft planned for delivery by 2040. Notably,
this pipeline’s “Build-to-Rent” represented 42% of office spaces
planned for delivery by 2040, catering to the financial and
professional services firms that dominate leasing demand within
the free zone.

Other key submarkets with sizable pipelines included Business
Bay (4.6 million sqft), Meydan City (3.8 million sqft), and
Jumeirah Lake Towers (2.6 million sqft). Collectively, with the
DIFC and these three core districts accounted for the majority
of future office supply. This would have ensured that new, high-
quality stock is delivered in locations where corporate occupier
and investor demand has been strongest. Business Bay stands
out in particular, with 100% of its underconstruction pipeline
designated as “Build-to-Sell”.
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On the demand side, as observed prior to the conflict, leasing
activity had been primarily driven by Banking & Finance (32.5%)
and Technology (23.1%), which together accounted for over half
of all new office space requirements in H2 2025. These sectors
represented the market’s core demand base, with a strong
preference for Grade A office space in premium locations.

In the rental market, leasing volumes were on a clear upward
trajectory prior to the conflict. This trend is sharply illustrated
by the year-on-year rise from 2024, which highlighted the total
value of executed leasing deals surging by 22% while the number
of leases grew by a modest 1%. This significant gap reveals that
market growth was not being driven by more deals, but by more
expensive rental transactions. It is a clear indicator of rising
rental rates and strong tenant demand for newer, higher-quality
office spaces.
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New office space requirements in Dubai - H2 2025

in Dubai
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Dubai office supply pipeline
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